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Disclaimer – The information provided in this newsletter came from reliable 
sources and was prepared from data assumed to be correct; however, prior to 
making it the basis of a decision, it must be verified. Ratings and assessments 
reflect the personal opinion of the respective author only. We neither accept li-
ability for, nor are we able to guarantee, the content. This publication is for GGI 
internal use only and intended solely and exclusively for GGI members.

Dear Reader,

Another full house of articles was 
volunteered for this newsletter to 
keep you, the reader, updated on 
the latest indirect tax developments 
from around the globe. I thank all 
authors for their contributions.

There is no main theme in this 
edition of the Indirect Taxes News, 
except maybe that change in the 
indirect tax arena is constant. 
This applies to the introduction 
of new indirect taxes, changes to 
existing indirect tax legislation, 
and new interpretations from 
both the courts and revenue 
authorities around the globe.

It is also clear that VAT/GST/SALT 
is now truly a global tax, albeit once 
mainly confined to the EU and the USA.

Indirect Taxes PG global vice-
chair, Toon Hasselman, has crafted 

the lead article, which looks at how 
the Indirect Taxes PG is tackling the 
consequences of Brexit for clients; at 
least in the Netherlands and in the UK.

All the articles are very different 
and are well worth reading.

I trust you enjoy the articles 
and look forward to seeing or 
speaking with you soon!

Steve McCrindle
Global Chairperson of the
GGI Indirect Taxes Practice Group

EditorialDiary
Upcoming GGI Indirect Taxes 
Practice Group meetings: 
 
➜ Marrakesh, Morocco
 09 November 2019
 GGI IDT PG Meeting
 at the GGI World Conference

➜ Bali, Indonesia
 06 December 2019
 GGI IDT PG Meeting
 at the GGI Asia-Pacific 
 Regional Conference
 
➜ Frankfurt, Germany 
 27 February 2020
 GGI IDT PG Meeting
 at the GGI ITPG
 Global Tax Summit 

➜ Limassol, Cyprus 
 24 April 2020
 GGI IDT PG Meeting
 at the GGI European
 Regional Conference

➜ Nassau, The Bahamas 
 05 June 2020  
 GGI IDT PG Meeting
 at the GGI North American
 Regional Conference

➜ Madrid, Spain 
 26 June 2020 (TBC)  
 GGI IDT PG Meeting
 at the GGI Latin American
 & Iberian Regional Conference

➜ Montreal (QC), Canada  
 23 October 2020
 GGI IDT PG Meeting
 at the GGI World Conference
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By Toon Hasselman

Whilst writing this, it is 36 degrees 
outside, and inside, I just saw that Boris 
Johnson won the Conservative leadership 
contest and should become the UK’s 
new prime minister tomorrow (24 July 
2019). Boris is a hard-line Brexiteer 
who has vowed to take the UK out of 
the EU by 31 October, with or without 
a deal and at any cost. However, the 
UK Parliament is not so sure it wishes 
to leave with the currently tabled deal 
nor without any deal, and the EU has 
indicated that it will not renegotiate 
the deal. With Boris as Prime Minister, 
a no-deal scenario has become more 
likely and it was exactly that scenario 
that first raised our (the Indirect Taxes 

PG) idea of forming Brexit teams per 
country. We have been pushing this idea 
for two years, and it is exactly where we 
stand and what we need right now.

After my short break, Steve McCrindle 
and I picked up where we left off in early 
January. For the past couple of weeks, 
we have been busy preparing a hotline 
between the UK and the Netherlands 
for UK companies that need to set up in 
the Netherlands and Dutch companies 
in need of UK assistance (there are 
some). The focus is on this “line” 
because it appears that UK companies 
have a great taste for the Netherlands. 

We have formed Quick Response 
Teams (QRTeams) on both sides 

of the Channel captained by 
Steve (UK) and me (NL). 

The Dutch core team consists of EJP 
(coordination, tax, and accounting), 
Teekens Karstens (public notary and law), 
and a professional services company 
(e.g. know your client investigations, 
professional directorship, domiciliation, 
and bank account management). 

The UK core team is mainly 
located within Haines Watts.

If necessary, we bring all sorts 
of specialists to the table to help 
the client in all possible ways (e.g. 
customs specialists, IT integration 
whiz kids, and logistics companies). 

Within the core team, we work with 
a dedicated group of professionals that 
all know each other and are prepared 
to think and look outside their own 
profession, so nobody drops the ball in 
somebody else’s court: to serve the client 
is everybody’s goal. The clients will have a 
single point of communication (a virtual 
one-stop shop) and are unburdened as 
much as possible. All communications 
are to be routed via the team captains. 

We have reason to believe that the 
next wave of companies to hit the 
continent will be coming from the US. 
Many US companies will realise sooner 
or later that Brexit will have an impact 
on their EU business and that the UK 
is perhaps no longer the best place 
through which to route their EU-bound 
goods. Regardless, they will need an 
unburdened and efficient way to route 
their goods from the UK into the EU. 

We also believe that there are many 
businesses that are still prevaricating, 
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UK and Dutch Brexit Teams 
Preparing for Kick-Off

EJP Accountants & Adviseurs are 
auditors, advisers, and challengers. Their 
40 auditors and international tax lawyers 
have a wide range of expertise. Their main 
fields of expertise are Dutch corporate and 
personal income tax, international taxation, 
Dutch royalty, interest and dividend 
withholding tax, estate planning, and wage 
tax. They have an AFM license to perform 
audits for the larger mid-size companies. 

Toon Hasselman is an experienced 
(30 years) high-level VAT and customs 
specialist to both national and international 
companies. He provides simple and 

practical solutions and quick “outside-
the-box” alternatives if necessary, and 
promotes a no-nonsense approach with 
a conclusive solution at fair cost. Toon 
is also the Global Vice-Chairperson of 
the GGI Indirect Taxes Practice Group.

GGI member firm
EJP Accountants & Adviseurs
Auditing & Accounting, 
Corporate Finance, Tax
s-Hertogenbosch, The Netherlands
T: +31 73 850 72 80
W: www.ejp.nl
Toon Hasselman
E: toonhasselman@ejp.nl Toon Hasselman

mailto:www.ejp.nl?subject=
mailto:toonhasselman%40ejp.nl?subject=
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VAT on Electronic
Services to Clients
Domiciled in Switzerland
By Marc Nideröst

As per definition, electronic 
services are deemed to take place 
and are taxed at the domicile of 
the recipient of such services. 

If such services are rendered to 
Swiss counterparties that are non-
VAT payers, the service provider is 
required to register for Swiss VAT. 

Electronic services are defined as 

any types of services provided directly 
via a remote data transmission line: 
for example, hosting of websites 
and servers; remote maintenance of 
software and equipment; download 
of software and updates via internet; 
electronic supply of pictures, 
graphics, text, and information 
(such as stock exchange prices, 
weather forecasts, or public transport 
timetables); deploying databases; 
electronic supply of newspapers, 
magazines, and books; download or 
streaming of music, podcasts, films, 
and games (including gambling 
and lottery); providing of memory 
space via internet, etc. From a VAT 
perspective, telecommunication 
and electronic services are taxed 
at the recipient’s domicile. 

Enterprises not based in 
Switzerland providing such services 
solely to Swiss VAT payers are 
exempt from the VAT liability. In such 
cases, the Swiss VAT payer must 
declare a purchase of a service from 
abroad (reverse charge mechanism). 
But if electronic services are 
provided to non-VAT payers (e.g. 
private individuals, domiciled in 
Switzerland), the foreign service 
provider has to register for Swiss 

waiting to see if the UK and the EU 
agree a deal acceptable to the UK 
Parliament, or if there will be a “no-
deal” Brexit on 31 October 2019, before 
taking any action on routes to market 
and attaching advisory needs. We 

anticipate that the need for QRTeams 
will extend well beyond this date.

In our PG session at the forthcoming 
GGI World Conference in Marrakesh, 
we expect to be able to share our 

experiences on the working of the 
QRTeams and see if we can set up 
the same kind of teams in other EU 
member states. Suggestions and active 
participation are very welcome!

Treuhand- und Revisionsgesellschaft 
Mattig-Suter & Partner, in the Canton of 
Schwyz, has been conducting business 
since 1960 and employs around 90 
staff in total. The partnership provides 
market services in the areas of auditing, 
finance and accounting, tax consulting, 
business consulting, 
and mediation, 
as well as legal 

consulting, and its size means it has 
highly qualified specialists in all areas. 

Marc Nideröst is the leader of the 
tax-consulting department at Treuhand- 
und Revisionsgesellschaft Mattig-Suter 
und Partner and has specialised during 
the last years in the area of taxation, in 
particular for regional, national, and 
international enterprises, as well as 
in the area of value-added taxation. 

GGI member firm
Treuhand- und Revisionsgesellschaft 
Mattig-Suter & Partner 
Auditing and Accounting, Tax, 
Advisory, Corporate Finance,
Fiduciary and Estate Planning 
Altdorf, Brig, Pfäffikon SZ, Schwyz, 
Zug, Zurich, Switzerland 
T: +41 41 819 54 00 
W: www.mattig.swiss
Marc Nideröst 
E: marc.nideroest@mattig.ch

Marc Nideröst 

http://www.mattig.swiss
mailto:marc.nideroest%40mattig.ch?subject=
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New Rules on the
Export of Services
By Valeria Khmelevskaya
and Gleb Stepanov

Following the assignment of 
the Russian President to make 
the export of services equal to the 
tax regime of the export of goods, 
new rules on VAT were introduced 
starting from 01 July 2019. 

The new rules allow Russian 
companies and permanent 
establishments of foreign entities

 ...next page 

VAT and pay the VAT on these sales, 
if the total amount of such sales 
exceeds CHF 100,000 (up to 2017: 
total of sales to clients domiciled in 
Switzerland; from 2018 on: total of 
worldwide sales). This implies that 
enterprises providing electronic or 

telecommunication services to Swiss 
non-VAT subjects must register 
for Swiss VAT for their turnover in 
Switzerland, if their overall revenue 
in or outside of Switzerland exceeds 
the amount of CHF 100,000. As 
Switzerland is not part of the EU, 

the European mini One-Stop-
Shop procedure does not apply.

Foreign organisations liable 
to Swiss VAT are required to 
have a tax representative with 
a domicile in Switzerland.

KBK Accounting is a reputable outsourcing 
firm and provider of a wide range of 
services, including tax accounting and 
bookkeeping, tax advisory, reporting and 
compliance, HR, and interim management.

Valeria Khmelevskaya is a Partner, lawyer 

and tax consultant admitted to practice in 
Russia. She has over 17 years experience 
of consulting in matters of Russian and 
international tax law. Ms Khmelevskaya is 
also the Deputy Chair of the Committee 
for Taxes, Reporting and 
Controlling of the German-
Russian Chamber of Commerce 
(AHK) and recommended 

attorney of the Austrian Foreign Trade 
Centre Moscow (Österreichische 
Außenhandelsstelle Moskau).

Gleb Stepanov is a lawyer and a 
member of the tax and consulting team.

GGI member firm
KBK Accounting
Auditing & Accounting, Tax
Moscow, Russia
T: +7 495 662 33 30
W: www.kbk-accounting.de
Valeria Khmelevskaya
E: valeria.khmelevskaya
 @kbk-accounting.de
Gleb Stepanov
E: gleb.stepanov@kbk-accounting.de

Valeria
Khmelevskaya Gleb Stepanov

http://www.kbk-accounting.de
mailto:valeria.khmelevskaya%40kbk-accounting.de?subject=
mailto:valeria.khmelevskaya%40kbk-accounting.de?subject=
mailto:gleb.stepanov%40kbk-accounting.de?subject=
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By Brigitte Jakoby

The case before the European 
Court of Justice (ECJ) concerned a 
member of the supervisory board of a 
foundation located in the Netherlands. 
The tasks of the supervisory board are 
to decide on the composition of the 
management, to supervise it and to 

approve its financial statements. The 
plaintiff received a fixed remuneration 
for carrying out these tasks regardless 
how many board meetings he had 
to attend or how many hours he 
had to spend on those meetings. 

The ECJ decided that the plaintiff 
was not independently operating 

regarding his economic activities 
for the supervisory board. He 
did not provide any services 
which were subject to VAT.

The ECJ reasoned that the plaintiff 
did not act in his own name or on 
his own account and had to face 
no economic risks, but was one 
part of the full supervisory board 
and could not act or decide alone 
regarding these tasks. In contrast 
to an entrepreneur, the plaintiff had 
no influence on his remuneration. 
The payment was not calculated 
based on the spent time. 

Furthermore, it was important 
for the ECJ that the plaintiff was in 
a subordinate relationship to the 
supervisory board of the foundation. 
The ECJ rejected the consideration 
that the plaintiff is seen as an 
employee. The task of supervising the 

ECJ’s Decision: No VAT on
Remuneration of Supervisory 
Board Members

in Russia to offset against their 
output VAT, the input VAT with 
regard to services whose place 
of supply is outside of Russia. 
Previously, such input VAT could 
not be offset but could be deducted 
from the profits tax base (profits 
tax is a Russian corporate income 
tax levied at the rate of 20%); 
hence, effectively, the previous rules 
allowed de facto “recovery” of only 
20% of such input VAT amounts. 
Currently, this input VAT could be 
offset in full, if the relevant entity 
carries out VAT-able transactions. 

These new rules may be interesting, 
in particular, to Russian companies 
providing consulting, legal, accounting, 
auditing, engineering, advertising, 
and marketing services to foreign 
customers. Also, provision of 
electronic services, lease of movable 
property, software development 
and modification, provision of 
trademark licenses, R&D, and data 
processing could be covered.

Notably, VAT-exempt transactions, 
e.g. warranty services, software, know-
how or database licensing, are clearly 

excluded from the list. With respect 
to such transactions, the offset is not 
possible, hence, input VAT related to 
such services may still be deducted as 
expenses from the profits tax base. 

Notwithstanding the positive 
effect of the new rules, more 
scrutiny and even more detailed 
tax audits could be expected from 
the tax authorities due to the 
newly introduced possibility of VAT 
recovery. Considering this, companies 
should pay attention to the proper 
documentation of such transactions. 
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By Stuart Eccles

There seems to be a conception 
that a VAT registered customer 
will account for, or “deal with”, 
the VAT on goods supplied to it 
from outside its own jurisdiction. 
This may be correct if the supply 
is solely of goods but what if there 
is also a service provided, such as 
fitting the goods being supplied?

In the UK, HMRC is commonly 
seeing the supply as one of installed 
goods, refusing VAT refund claims, 
and requiring the overseas business 
to register and account for UK VAT, 
which could form an unexpected 
cost to, and administrative 
nightmare for, that business.

 ...next page

Installed Goods or
Land Related Services?

management is not compatible with 
an employment relationship bound 
by instructions. The subordinate 
position of the members of the 
supervisory board derives from the 
fact that the board´s members cannot 
perform their powers individually.

The decision of the ECJ gives 
a wide range for arguments for 
or against the independence of 
supervisory board members. Should 
a member of a supervisory board 
have not paid attention to his VAT 
liabilities, the EJC’s decision can be 
helpful to escape from this obligation. 

Also, corporations which 
must pay the remunerations 
and are not able to deduct VAT 
(e.g. insurance companies) can 
benefit from this decision.

Jakoby Dr Baumhof - Wirtschaftsprüfer 
Steuerberater Rechtsanwälte is a medium-
sized interdisciplinary company located 
in the south of Germany, with offices in 
Rothenburg o.d. Tauber, located in North-
ern Bavaria, and Ebersberg, near Munich.

In 1987, Brigitte Jakoby started collabo-
rating with her husband Eugen Jakoby, also 
a German chartered accountant and Ger-

man certified tax advisor. Since 1996, and 
still today, she is one of the senior partners 
at Jakoby Dr Baumhof.

Brigitte Jakoby

GGI member firm
Jakoby Dr Baumhof - Wirtschaftsprüfer
Steuerberater Rechtsanwälte
Advisory, Auditing & Accounting,
Corporate Finance, Law Firm Services, Tax
Rothenburg o.d.T., Ebersberg, Germany
T: +49 9861 9405 0
W:  www.jakoby-baumhof.de
Brigitte Jakoby
E: brigitte.jakoby@jakoby-baumhof.de 

Haines Watts assists clients to navigate 
complex issues around tax planning and 
structuring, growth, and expansion plans, 
with securing funding, managing succession, 
and harnessing opportunities. Their 
commercial focus and practical approach 
ensure they help their clients build profitable 
businesses and realise their ambitions.  

Stuart Eccles is a VAT senior manager 

at Haines Watts and has over 20 years’ 
experience advising both large and family/
owner-managed businesses on a wide range 
of VAT matters, but with significant focus on 
international trade and immoveable property.

Stuart Eccles

GGI member firm
Haines Watts
Advisory, Auditing & Accounting, Corporate
Finance, Fiduciary & Estate Planning, Tax
More than 60 offices throughout the UK
T: +44 207 025 4650
W: www.hwca.com
Stuart Eccles
E: seccles@hwca.com

mailto:brigitte.jakoby%40jakoby-baumhof.de?subject=
http://www.hwca.com
mailto:seccles%40hwca.com?subject=
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Mandatory Electronic
Invoices in Italy: Exemptions 
for Non-Residents

By Pasquale Della Corte
 

Italy has adopted the mandatory 
system of electronic invoices, effective 
from 01 January 2019, with the 
authorisation granted by the Council 
of the European Union. The invoice is 
issued in a predefined electronic format 
and then transmitted to the client 
and to the Italian Revenue Agency 
via an interchange system (SdI). This 
obligation exists for the supply of 
goods and the provision of services 
carried out between persons resident 
or established in Italy. Therefore, the 
electronic invoice is the only “official 
document” for such transactions, 
and also for VAT purposes. 

Recent examples where this 
arose relate to the supply and 
erection of wind turbines and 
industrial chimneys that were fitted 
to land and buildings in the UK.

HMRC viewed the supplies as 
installed goods, requiring the supplier 
to be UK VAT registered and account for 
UK VAT. They eventually agreed that the 
supply of the industrial chimneys was a 
service relating to land but have refused 
to change their view on the supply of 
the wind turbines. The difference in 
their interpretation seems to be that 
the chimneys were manufactured to 
meet specific customer requirements 
(bespoke) but the wind turbines 
were generic products (off the shelf) 
that were only adapted to meet UK 
regulations, such that there was no 

dominant service element. HMRC’s 
change of its initial position for the 
chimneys was welcome but not the end 
of the story, as the UK’s reverse charge 

for land-related services only applies 
if the customer is both VAT registered 
and belongs in the UK – which was not 
the case for this particular supplier.
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Furthermore, the electronic 
invoice must be issued in both B2B 
and B2C transactions. However, in 
this latter case, the seller/provider 
must issue the consumer with a 
paper copy of the same invoice, 
unless otherwise agreed between 
the parties. Exemptions from issuing 
the electronic invoice are foreseen 
with regard to relations with non-
residents and the possibility of 
continuing to issue paper-based 
invoices in the ordinary way.

In particular, the electronic invoicing 
system does not apply to the sale of 
goods and the provision of services 
made to or implemented by: 

 VAT-taxable persons who are 
neither non-residents nor 
established in Italy, regardless 
of the country of residence 
(European or non-European);

 VAT-taxable persons who are non-
residents and identified in Italy 
directly or via a tax representative.

Therefore, there is no mandatory 
requirement to issue/receive 
the electronic invoice for these 
transactions. In fact, the electronic 

invoice may be issued as an option 
based on an agreement between the 
parties or when the Italian seller/
provider considers it appropriate. 
In this latter case, however, the 
Italian taxable person is required to 

issue a paper copy of the invoice to 
the non-resident buyer/customer, 
for the purpose of enabling the 
persons identified in Italy to recover 
the VAT receivable, via a refund or, 
where possible, as a deduction.

COMMA 10’s cornerstone is the 
professional collaboration between 
chartered accountants and lawyers 
and it offers its clients complete and 
inter-disciplinary services related to 
accounting, corporate, and tax services, 
in the legal area and, referring to the 
business area, corporate restructuring, 
and bankruptcy. COMMA 
10 is based in Milan 
and provides integrated 
services to individuals 

and private and public companies, as 
well as non-profit organisations.

Pasquale Della Corte is a chartered 
accountant and has years of experience 
in VAT and international tax, advising 
foreign companies with subsidiaries 
and branches in Italy. He is also a 
member of the study commission for 
non-profit institutions of the Institute 
of Chartered Accountants of Rome.

GGI member firm
COMMA 10
Chartered Accountants & Lawyers
Advisory, Auditing & Accounting, 
Corporate Finance, Tax
Milan, Italy
T: +39 02 481 9258
W: www.comma10.it
Pasquale Della Corte
E: pasquale.dellacorte@comma10.it

Pasquale
Della Corte

How the Change in US Sales 
Tax Rules has Impacted
International Sellers
By Chris Vignone
 

On 21 June 2018, the US Supreme 
Court passed a landmark decision that 
transformed the landscape of sales 
tax in the US. The South Dakota vs 

Wayfair decision effectively permitted 
states to create new rules for sales-
tax collection requirements based on 
the dollar or transactions amount of 
sales – otherwise known as economic 
nexus. Previously, companies were 

only required to collect sales tax based 
on a physical presence test. Over the 
past year, thousands of US companies 
have had to grapple with this new 
requirement. However, US companies

 ...next page

http://www.comma10.it
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are not alone. The implications of 
Wayfair are being felt around the globe, 
and many international companies 
are faced with difficult decisions on 
if, when, or how they should comply. 

In general, prior to Wayfair, 
international companies with no US 
physical presence were not required 
to collect sales tax. Now, any company 
with sales to an individual state that 
exceeds the general standard of 
USD 100,000 or 200 transactions 
in the current or prior year, will be 
required to collect and remit sales tax. 
If companies do not comply, heavy 
interest and penalties may occur, and 
sales tax is also considered a trustee 
tax in the US, making officers and 
owners of the company personally 
liable for any under-collection. 

Although technology has eased the 
burden with many online solutions 
for collecting and remitting sales 
tax available, it will not negate the 
requirement to register in up to 46 
states and many more localities. 
These new rules will affect all 
industries, including wholesale, 
retail, e-commerce, and digital goods. 

The first step a company should 
take is to complete an economic 
nexus evaluation report. This report 
will evaluate sales by state for the 
current and prior year to determine 

which states require compliance. 
Finally, companies need to monitor 
the rules of each state for changes 
that will affect their business.

Prager Metis International LLC is a 
top accounting firm providing a full range 
of accounting, audit, tax, and advisory 
services to domestic and international 
clientele in a wide range of industries. 
With 17 offices worldwide, they 
have a level of expertise and a 
unique global presence that makes 

their clients’ world worth more.
Chris Vignone is a Principal in 

the Advisory Services department 
of Prager Metis. He also leads the 
firm’s State and Local Tax Group 
and is an expert in sales-and-use tax 
and tax credits and incentives.

Chris Vignone

GGI member firm
Prager Metis International LLC 
Advisory, Auditing & Accounting,
Corporate Finance, Fiduciary
& Estate Planning, Tax
Basking Ridge (NJ), Coral Gables (FL),
El Segundo (CA), McLean (VA),
New York (NY), White Plains (NY), 
Woodbury (NY), USA
T: +1 212 643 0099
W: www.pragermetis.com
Chris Vignone
E: cvignone@pragermetis.com

mailto:cvignone%40pragermetis.com?subject=
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Intra-Community
Triangular Transaction
By Ulrich Gehrke and Vanessa Szymik

The Intra-Community triangular 
transaction is basically a transfer 
of ownership of goods from a first 
supplier to a last customer involving 
at least one intermediary supplier. 

To promote trade within the 
EU, the harmonised VAT system 
minimises administration 
requirements for this kind of trade.

To benefit from the simplifications, 
all parties involved have to be 
entrepreneurs for VAT purposes 
and registered for VAT in different 
member states of the EU. 

Moreover, the goods must be 
transported directly by the first 
or the intermediary supplier from 
the member state of the first 
supplier to the member state of 
the last customer. Furthermore, the 
intermediary supplier must issue 

an invoice that does 
not show VAT, but 
indicates “Intra-
Community triangular 
transaction”, in 
addition to the normal 
invoice information 
required by law.

The simplification 
essentially means 
that the intermediary 
supplier is not 
obligated to register 
for VAT purposes in 
the member state of 
the first supplier or the 
last customer. Filing 
requirements in VAT 
declarations and EC 
sales lists may apply.

However, the last customer must 
calculate local VAT based on the net 
amount mentioned in the invoice 
and must indicate this in their VAT 

declaration. In Germany, it is usually 
possible to set off the VAT calculated 
as input VAT regarding the regulations 
in § 15 UStG (German VAT Act).

Gehrke econ Group offers tax consulting, 
auditing, legal advice, and business 
consulting from a single source. It is 
owner-managed and advises medium-size 

companies at eye-level. Two hundred 
employees carry out interdisciplinary 
consulting projects specialised on the 
economic sectors of automotive, real 
estate, food, textile, and health care.

Ulrich Gehrke is 
one of the Managing 
Partners. He has more 

than 30 years’ experience in anticipated 
inheritance, asset planning and M&A. 

Vanessa Szymik is a member 
of a team specialised in the 
optimisation of personal taxes.

GGI member firm
Gehrke econ Group
Auditing & Accounting, Tax, 
Law Firm Services, Advisory,
Corporate Finance
Hanover, Isernhagen, Germany
T:  +49 511 700 50 600
W: gehrke-econ.de
Ulrich Gehrke
E: ulrich.gehrke@gehrke-econ.de
Vanessa Szymik
E: vanessa.szymik@gehrke-econ.de

Ulrich Gehrke Vanessa Szymik

http://gehrke-econ.de
mailto:ulrich.gehrke%40gehrke-econ.de?subject=
mailto:vanessa.szymik%40gehrke-econ.de?subject=
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Austria: Digital Services Tax
By Edith Huber-Wurzinger
 

Austria presses ahead with a new 
tax on advertising service of internet 
giants after plans for an EU-wide levy 
fell. From the beginning of 2020, 
therefore, Austria will tax firms like 

Google, Amazon, Facebook, and 
Alibaba, 5% of their advertising 
revenue from within Austria.

Currently, only advertising in print 
media, radio, on television, or on 
panels in public areas is subject to 

the Austrian advertising tax. In order 
to consider the ongoing worldwide 
digitalisation, the Digital Services 
Tax (DST) is now intended to also 
cover online advertising services. 
The EC proposed an EU directive 
on such a digital services tax back 
in March 2018, but the EU member 
states failed to reach an agreement. 
Therefore, some member states plan 
to introduce such a tax on a national 
level. In Austria, the DST will be 
introduced as of 01 January 2020.

Austria’s brand-new Digital Tax 
Law (it passed the legislative process 
by the end of September this year) 
introduces a 5% flat tax on Austrian 
digital-advertising revenue for groups 
with worldwide revenues of at least 
EUR 750 million and Austrian digital 
advertising revenue of at least EUR 25 
million. The person rendering online 
advertising services in Austria against 
consideration is liable to pay the DST. 
If another person contributes to such 
services, this person is liable for the 
DST to the extent of the contribution.

Examples for covered online 
advertising services include 
advertisements that are displayed in 
search engine results or banners on 
a website. However, only domestic 
services will be subject to DST. An 
online advertising service is deemed 
to be provided in Austria if:

 It is displayed on a user’s device 
with an Austrian IP address and

 The content of the advertisement is 
(also) addressed to domestic users.

The tax debtor is obliged to keep 
records of all services that are subject 
to DST and of the respective basis for 
calculating the tax for seven years. As 
this includes private data of the users, 
the new tax also raises significant 
constitutional and privacy concerns. 

Gaedke & Angeringer Steuerberatung 
GmbH in Graz, Austria, offers professional 
support on all issues pertaining to taxation, 
accounting, business management, social 
security, and labour law and uses state-
of-the-art technology and a strong base of 
knowledge to advise clients of every legal 
structure and from all economic sectors. 

Edith Huber-Wurzinger is an 
Austrian certified tax consultant. Her 

focus is in the field of indirect taxes and 
international taxation. She is a member 
of the VAT working group of the Expert 
Committee for Tax Law of the Austrian 
Chamber of Tax Advisors and Auditors, 
and a specialist author and lecturer.
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Brief Overview
of GST in Singapore
By Eddie Lee 
 

General Overview
Generally, GST is levied at the 

current rate of 7% on the:

 Local supply of goods and 
services in Singapore by any 
taxable persons in the course, or 
furtherance of a business; and 

 Import of goods into 
Singapore by any persons. 

Types of GST Supplies
The types of goods and supplies in 

Singapore may be classified as taxable 
(standard or zero-rated) or GST 
exempt. The table on the left is a brief 
narration of each type of supplies.

New GST Regimes
Introduced from
01 January 2020

Presently, supplies of services from 
overseas businesses not belonging 
in Singapore, which are provided to 
businesses as well as consumers, are 
left untouched by the existing GST 
regime. To widen the GST dragnet to 
include these imported services, the 
Singapore government announced 
in the 2018 Budget that the following 
GST regimes will be introduced 
with effect from 01 January 2020: 

Standard Rated (7% GST) Most goods and services supplied by a taxable 
GST business

Zero Rated (0% GST) Export of goods and provision of services 
classed as “international services” under 
Section 23 of the GST Act

Exempt Supplies Current GST is not applicable on exempt 
supplies relating to financial services, sales 
and rental of residential properties, import and 
supply of certain precious metals

Out-of-scope Sale of goods which are not physically present in 
Singapore and delivered outside Singapore and 
all other kinds of non-business transactions

GST on imported services This has been suspended but will come into 
effect from 01 January 2020

GST on digital products 
through overseas vendors

This is a new GST regime which will be 
introduced from 01 January 2020.
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They also provide professional services 
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1. Reverse Charge to levy GST on 
Business-to-Business (“B2B”) 
supplies of imported services; and

2. Overseas Vendor Registration 
regime to collect GST on Business-

to-Consumer (“B2C”) supplies 
of imported digital services.

In relation to the above, B2B 
supplies refer to supplies made to 
GST-registered persons whereas 

B2C supplies refer to supplies made 
to non-GST-registered persons. 

The full version of this article can 
be read at www.ggiforum.com.
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 GGI IDT PG Meeting at the GGI World Conference 
Marrakesh, Morocco | 09 November 2019

 GGI IDT PG Meeting at the 
GGI Asia-Pacific Regional Conference 
Bali, Indonesia | 06 December 2019

 GGI IDT PG Meeting at the 
GGI ITPG Global Tax Summit 
Frankfurt, Germany | 27 February 2020

 GGI IDT PG Meeting at the 
GGI European Regional Conference 
Limassol, Cyprus | 24 April 2020 

 GGI IDT PG Meeting at the 
GGI North American Regional Conference 
Nassau, The Bahamas | 05 June 2020 (TBC)
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GGI Latin American & Iberian Regional Conference 
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